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= Emerging Tech
> Accelerator

Our name iIs our MISSION

Making the Discovery to Decision Process
Faster & More Efficient
for both Buyers & Sellers of Technologies.

Copyright 2012 Emerging Tech Accelerator LLC



Our Value to the
Saskatchewan Business Community

Corporations

AFind SK, CA or Foreign Tech
Faster

ADeploy Solutions Faster
AContain Costs

Almprove your competitive
position

Innovators

AGet Seen by More New
Buyers

AMake Sales Quicker

AConserve Your Human
and Financial Capital

Demand
Side

Business & Govt Jurisdictions

AFacilitate Tangible Growth
AProvide a Dynamic Service
AFulfill Your Mandates More Efficiently

Bottom Line: When products or services are bought and sold,
businesses thriveand jobs are created.
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AFinding or Being Found is Slow & Labor Intensive

ASingle Proponents of New Ideas get Blocked when the
Vision & Experience is Not Shared

A Crossdepartmental Consensus is Critical for Successful
Adoption of New Innovations
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%;Emergmg Tech

~Accelerator
"l have been searching worldwide for a solution like
yours. No one has one. | hawrly been able to dream
of a collaboration toolset liké 2 dzNBA P €

JoyHowland AssocDean of Resource Development & Institutional
EffectivenesslLakeWashington Institute oTechnology /Senior Director
Researcland Development Center for Pacific Northwest Innovation

"The order of magnitude difference you providior

how long it takes, the quality and cost of the outcome,
and the fact that resources are discovered that never
would have been found using the traditional method
Ad ljdzA 0S Fad2z2dzy RAY I Pé

Bob LanierFounder Bioclaris
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Side Side

Whole-World Innovation Model

Funded
Research

Business

Associations

Ly Odzo I G
Clients

Business
Incubators

ETforum

PU LL Energy Service &
Consulting
Companies

ETsource

DATABASE

+

Energy
Incubators,
DoE, EBN

|:> |

+ Or

Tech Transfer

Large Corps ETtO O I S - LargeCorps
RATE! RANK Innovation
crmergng Teo DECIDE Showcase idaize
P PUSH Business
Tech Transfer
Universities .
Fast, Focused & Precise
Innovative Costeffective & Deliverable MEP Clients &
Clients of MEPs = Prospects
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Our 3Part Process

( For Corporations )

ETsource ETtools ETforum
| H ]
‘ EEE
1 11N
Seareh Thbousands Virtual Conzenasiswa®0 Meet 10
Find 1@0-+ Investigate 7
+ Deploy 1L.or2
1.5 Howues 1.5 Higures 7 Hours

Total = 10 Hours perTeam Participant , in About 6 Weeks
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Adapted for Affinity Groups

( Trade Organizations / Economic Dev Teams )

B Innovation
ETsource ETtools Showcase

Ve

hNJ X, h'w [A&Q

ol

1]
Seatth aaddihind Virtual Cafxe@nass Shoernter Migs0f3
Investigate
#—» Deploy
15 Minutes 15 Minutes 90 Minutes

Total = 2-3 Hours perTeam Participant
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% Emerging Tech
Accelerator

Discover More. Search Less

ETsource & ETtools
Demonstration
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Individual Search & Study

Tom Jones
TomDickHamy Company

i Emerging Tech ™

Member Since: 23 Fedruzry 2003

g |

>"Accelerator

Version 1,7 - Patents Pending

If you offer services or product
ch buyd

Consio

Advanced Search | Search Tips

' leukemia lymphoma @

Search results
give snapshots
of each
company

Search Tips
Advanced Search | Search Within These Results | Search Tips HELP WITH THIS PAGE
o Put wor(
oA IEUkemIa Iymphoma @ » Add New Non-Catalog Company
W @ What's This?
Your Currently Selected Personal ShortList:
oA Funded Cohzanis {Private) = [+ < First < Prev Next > Last >>
¥ Dwnarsme {23458
57 matches found.
fatch My
Toolks Company Name Stage Domain Description Rank Ran
.{ . 5 Seattle Genetics Going To Biosciences Seattle Genetics, Inc. is a ) 4%
~ Bothell, WA Market Other blotecc}imol?gy PPk dedvelopmg
monodlonal antibody-base
UNITED STATES therapies for the treatment of
cancer and autoimmune diseases.
Our strategy is focused on
o & MNovaMed Going To Biosciences Novamed specializes in indicensing, 46.9%
Pharmaceuticals Market Pharmaceuticals & gﬁ‘é%oawggs'g': Ilwsc?;;aa?tg?' sales
Shanghai Treatments pharmaceuticals in China.

CHINA Drug Discovery
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Sample Detailed Profile

COMPANY SEATTLE GENETICS
LOCATION BOTHELL, WA UNITED STATES
STAGE TBD

OSeattleGenetics

COMPANY INFO

In Depth

Sesttle Genetics, Inc. 5 a clinical stage biotechnolosy
company focused on  the development and
commercialization of monoclonal  antibody-based
therapies for the trestment of cancer and sutoinnmuns
disease. Qur strategy = to sdvance owr portfolio of
product candidates in disesses with unmet medical
ne=d and significant market potential. We have more
than 250 emploveses and are located in &
high-technology campus in Bothell, Washington, a
suburb of Seattle.

Seattle Genetics, Inc. was found=d in 1997 by H.
Perry Fell, Ph.D., M.B.A. and Clay B. Siegall, Ph.D. A
birief summan: of some of the key conporate milestones
in Seattle Genetics" histony follows.:

July 2008 Initisted phase | clinical trial of SGN-TD

July 2008 ADC collsborstion with Daiichi Sankyo

January 2008 Completed S$103.5 milion follow-on
public offering

Mowvembsr 2007 Initisted phase || clinical trial of
lintuzumab {SGN-33)

January 2007 Exclusive worldwide collaboration

PRODUCT INFO

Executive Summary

Sesttle Genetics, Inc. is a biotechnology  company
developing monockonal antibody-based therapies for the
trestment of cancer snd sutoimmune disesses. Dur
strategy is focused on sdvancing owr portfolio of product
candidates in disesses with unmet medical need and
significant market potentisl. We have more than 180
emplovees and are located in & high-technology campus
in Bothell, Washington, a suburb of Seattle

In Depth

SEN-40

We are cumently conducting open lsbel single am
clinical trigls of S5GMN-40 in the following indications.
Detsils on esch of these ongoing studies can be found
on the linked pages of www.clinicaltrials. gov.

Diffuse Large B-Cell Lymphomsa [single-agznt phass 1)
Muitiple Myeloma (combination with Reviimid® phase |b)
The stedies sre designed to sssess the tolershiity,
pharmacokinetic profile and antitumor activity of SGMN-30
in patients with refractony or recurrent disease.

Four sdditional clinicsl trisls of SGN-40 in combinstion
with chemotherapy or other targeted sgents for the
trestment of non-Hodgkin's hmphoma and  multipke
myeloma are planned by early 2008,

If you or vour physician have any guestions shout these
clinical  trisls, plesse =-mal  Sssttle Benstics st
chinicaltriglsBseagen.com.

Copyright 2012 Emerging Tech Accelerator LLC

COMPANY HOME PAGE http:/‘ww.
KEY PRODUCT WEBSITE Mot Provided
PRESENTATION OR DEMO Not Provided

Cata Source: updated by ETsource™ Editors

GLOBAL PROFILE

Geos We Can Support for Sales and Service
® North Amernica®
*Home Geo

YEAR FOUNDED: 1937
TOTAL CAPITAL: info not availsble

INVESTORS

®* Delphi Ventures
® Panorama Capitasl
® Sofinnowva Ventures

EXECUTIVE LEADERSHIP

Clay B. Siegall
President & CEO

In Depth

Clay Siegsll co-founded Sesttie
Genstics in 1888 and i= the
company's President, Chief
Executve Officer and a
member of the Bosrd of
Directors. Uneder hi=
lesdarship, Sesttle Genstics
has developed a diverse
portfolic of  clinical  and
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BUIIdlng ShortLists / Making Notes

Going To Biosciences Novamed specializes in in-licensing, 46.9%
Market Pharmaceuticals & development, registration, sales and
Treatments marketing of hospital
Drug Discovery pharmaceuticals in China.
BioCryst _ Build ShortLists of
- POSEIt Note = Comment for self deam

Unieey (turns yellow when notes are made) co.mpan|e$ _2 dzQ
interested in.

»

- - | d.rutgodiicvoevgry 36.1%

Pushpin = Send t8hortList Perapoutcs imi h
(turns dark when clicked) ess No limit to the |

Cephalon >Home > myETA QSeardnCatalog Omyshorﬁ.ist" OTeamShorﬂJst OTeamForum OVet& number Of ShortLIStS'

Frazer, PA
UNITED STATES ]
T needed.
Monrovia, CA myShortLlstT
UNITED STATES » Create Ni
rrently Displayed ShortList: > gg‘é‘”&'oa‘
ies (Private) 7] i > £ New
F\udad Companies {Private) k4 Edit @ Wnats T
Cvlen > Form Ney
ylene .
San Diego, CA
UNITED STATES Tools  Company Name Stage Domain Description
Cephalon Going To Biosciences A global biopharmaceutical company
Frazer, PA Market Pharmaceuticals & driven to expand the boundaries of
UNITED STATES Treatments science to improve human health. A
Cylene Pharmaceutica = Drug Discovery company with first-in-class
San Diego, CA ) therapeutics, a rich oncology
UNITED STATES research pipeline and medications to
treat central nervous system
disorders, cancer, and pain.
Favrille Going To Biosciences Favri

e 0w O Morket __Otre == Copy Toog Sendyour notes to
another ShortList

Copyright 2012 Emerging Tech Accelerator LLC 12




Team ShortList Discussion & Decision
Rerank as needed

DISCUSS TAKE ACTION

> Home » mvyETA Search Catalog (2) myShoitList = Team ShortList (8 TeamForum (?) Vet & Quali (,5\) Schedule Presentations » About ETA
9 Y G Vo

Team Members can rank their lists

RETURN TO EXPANDED VIEW

myShortList™ — Rank Results :
» Create New Shortlist

Currently Displayed ShortList: B » Download This List to Excel
i TomBickHarry sary: Blood Cancer Emerging Vendor Search (Team) {4 » Form New Decision Team

Company Profile {click)
_Product Description (mouse-over) Domain _ Location

1 S Ambit Biosciences Biosciences UNITED STATES

2 = EpiCept Biosciences UNITED STATES

Celator Biosciences UNITED STATES

Xanthus Pharmaceuticals Biosciences UNITED STATES

Test Non Catalog Company USA
(Non-Catalog Company Entry - [Edit]}

Copyright 2012 Emerging Tech Accelerator LLC 13



Collaborative Commentary by Each Team Memb:t
for the Benefit of Other TeanMembers

Individual Team Member's ShortList Rankings

Plazse Note: Use the horizontal scrollbar at the bottom of this table to scrolf

through the list of available team members.

Dick Harry
Tom Moby Potter
3 ) Jones TomDickHamy TomDickHamy
Emerging Tech Company Click to See  TomDickHammy  Company Company
Company Profile {click) All Members' Company

Team Rank Product Description (mouse-over) ___Comments

Sample Company IIIustraﬁon/ﬁ\o\ 0 0

g Team ShortList Note |
Seattle Genet Harry's comment on Seattle Genetics & 1
21 April 2009 i
Test Non CatalodrCo "

{Non-Catalog Company EM 10 0
e 7 |

1

2

3 0Oceana Therapeutics 0 1 0
4  Ambit Biosciences ) 1 0 0
S  Epicept 3 2 0 ’ 1

Copyright 2012 Emerging Tech Accelerator LLC 14



Add Your Own Prospects

Add Non-Catalog Company

Compare ALL Your Options. Secure, Visible ONLY to Your Teat

To add a non-catalog company, please provide the corporate name for the company, select their home geography, provide values for
any of the other optional fields, and then click the "Add Non-Catalog Company” link shown below.

Corporate Nams
Business Unit Nams @What's This?
City

State/Province

Brief Company Description

(7) what's This?

Brief Product Description

Locstion/Country ysa
Company Webpage URL

Home Geo 7|

Available ShortLists

(%) What's This?

To add this non-catalog company to one {or more) of the ShortlLists listed below, check the box next to the list name.

[eioMarkers (Private)

DEmerging Tech Accelerator: Biomarkers (Team)

DEmerging Tech Accelerator: Bus, Week Top 100 (Team)

[:]Emerging Tech Accelerator: Medical Devices (Team)

E]Emerging Tech Accelerator: Pancreatic Cancer (Team)

[IMedical devices (Private)

[pancreatic Cancer (Private)

DTomDickHarry Company: Blood Cancer Emerging Vendor Search (Team)
D\ﬁrology {Private)

Add Non-Catalog Company Cancel

< Returnto TOC —

Do YouAlready HaveYourOwn
Prospective New Tech Companies
to Review?

Youcan add them toyour Team
ShortList and use our rating and
ranking tools to speedour
discussion process.
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Other Uses of ETtools

A CONSENSUSQuickly drive multiple participants to
agreement on complex decisions with multiple options

A EXAMPLESJse the exclusive rate / rank / report functions
2F 9¢i22fta F2NIJ e2dzNJ AYIGSNYI

I Strategic planning options

I Budgeting / expense / cosiutting

I Business targets

I Procurement

I Vendor selection

| Strategic alliances

A FLEXIBILITYWe can map any decisianaking data to
9¢u22faqQ FTASERA

Copyright 2012 Emerging Tech Accelerator LLC 16



% Emerging Tech
>~ Accelerator

ETforum:

Our program for a single corporate
customer todiscover and deploy
external innovations

OneCompanyto Many Innovators

~-ryw Copyrght 202 2&E merging Teeh-Acceteratop1:=C *~~~ >~
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ETforum:Case Study

Targeted Initiatives .t Q& I e
ATrack & Trace
A Next Gen Internet Devices |

A Remote Power Supplies
A 3D Virtual Worlds

.
-
] -
" 4 ) 3
. -
¥ - o
. 3.

pp P I )
P Resultsfor BP
{:} AFound & Deployethnovationsl to 2 Years Earlier

ASaved $ Millions
AReduced Exposures to Operating & PR Losses
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ETforum
bp  customer Evaluation

On a scale of -b,
0KS {SYA2NJ a0l FF FTNRY

ET forum was a very good use of my tin] 4.5
This event saved me significatime researchingson my own. 4.1
The companies that presented tosare relevant to my business uni 4
L dzy RSNAEGFYR K2g (GKS&AS O2YLI yA 4.3
The event was welbrganized and easy to participate if 4.8

| would like to participate in an ETforum in the future

- |
Overall Day Scor 4.4

Copyright 2012 Emerging Tech Accelerator LLC 19



bp

ETforum

PresenterEvaluations

Access & Time Compression

Putting us in front of our target
customers at senior level is
tremendously valuable. We might
never had gotten there otherwise.

Pat Aughaven
VP, Business Development
DataSynapse

Exposure & Repetition

Seeing reaction to the other products
along with ours helped us better
understand what the customer is
concerned about and what problems
they are trying to solve.

Dave Danielson
VP Marketing
BlueSocket

Needs & Wants

We understood in advance how our
new product would be received by the
customer and how to position its value
to them.

Sam Godwin
VP Of Sales
Crossbow

Revealing Synergies

Bringing together the right individuals
to listen to multiple approaches to
solving a customer's problem exposes
ecosystem synergies and a valuable
forum to sellyour own solutions.

HarryPetty
VP of Sales & Marketing
Silverback Systems
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% Emerging Tech
Accelerator

Discover More. Search Less

ETforum Detalls
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ETforumg 2 Years in 10 Hours

Preparation
1. Customer Need#& Wants

2. ET companies vetted
3. Executive Participation
4. Rehearsal of ETs

Delivering Innovations
1. PreEvent Guide

Schedule Coordination

Worldwide Participation

Synergistic Vendors

5th Meeting Equivalence

. RealtimeEvaluations

Decisions
1. Consensus on Actions
2. Committee Formation
3. Action Plan

>0 A wWN

We (ET Accelerator) will meet with
each customer company to
understand their

A What are their overall objectives?

A Specifically, what are they looking
for?

A How many people / who will be par
of the ETforum?

A Are they ready to buy if they find
something of interest?

A Do they want to be known to the E
candidates?

Copyright2012- Emerging Tech Accelerator LLC 22




ETforumg 2 Years in 10 Hours

Preparation
1. Customer Need& Wants

2. ET companies vetted

3. Executive Participation
4. Rehearsal of ETs

Delivering Innovations
1. PreEvent Guide

Schedule Coordination

Worldwide Participation

Synergistic Vendors

5th Meeting Equivalence

. RealtimeEvaluations

Decisions
1. Consensus on Actions
2. Committee Formation
3. Action Plan

>0 A wWN

Prior to an OETO
company) presenting to a customer
company, each prospective ET is
contacted to ensu

A still alive and in business
A Still making the product or service

of interest to the customer

A Are interested in making a
presentation

A Will have a very senior person
making the presentation
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ETforumg 2 Years in 10 Hours

Preparation
1. Customer Need& Wants
2. ET companies vetted

3. Executive Participation

4. Rehearsal of ETs

Delivering Innovations
1. PreEvent Guide

Schedule Coordination

Worldwide Participation

Synergistic Vendors

5th Meeting Equivalence

. RealtimeEvaluations

Decisions
1. Consensus on Actions
2. Committee Formation
3. Action Plan

>0 A wWN

We require all presenting ETs to be
represented by a senior person from
their team. This is especially critical

when customers are seeking buy
related information about price,

availability, delivery dates, quantities,

design modifications, etc.

Neil Vice President Sales

Ralph Vice President

Vetsch Worldwide Sales Millennial Net

Harry Director of Marketing & ¢
o Smcirad (P POWERCAST |

Charlie  vice President saies & FORTILSONE

Kiser Business Development Cnt Findgm o, et 1

Director 7 e
Dan Ahearn g, qiness Development U Al ‘

S

seecontrol

Bryan
Kester

Copyright2012- Emerging Tech Accelerator LLC
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ETforumg 2 Years in 10 Hours

Preparation

1. Customer Need& Wants

2. ET companies vetted Once the ETs are known (by selectio
o f t he cust omer

choice) we work directly with those
companies and their presenters, to

3. Executive Participation

4. Rehearsal of ETs

Delivering Innovations achieve the follo
1. PreEvent Guide A Professional quality of both verbal
Schedule Coordination capabilities and visual materials
Worldwide Participation AAbility to meet
Synergistic Vendors needs

5th Meeting Equivalence A Translation (provided by the
RealtimeEvaluations presenter) must meet a high

o standard
Decisions

1. Consensus on Actions ]
2. Committee Formation

3. Action Plan

>0 A wWN
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